“THE VOICE OF INDUSTRY”

he company originally began in 1987 as Overland Management Corporation. However, as the company
began to expand its expertise from real estate management to development and construction, the
company began to add other entities. Recently, the Overland Group, Inc. was added to collectively
identify all the facets of the real estate business that Overland is involved with. Overland Group, Inc. is
now a conglomerate of six individual Overland companies, i.e., Overland Appraisal, Overland Capital,
Overland Construction, Overland Development, Overland Management and Overland Realty. The Overland
Group now handles real estate appraisals, financing and equipment leasing, construction management,
development, property management and brokerage.

UMA: Is there something significant about
your company’s name?

OVERLAND: The name Overland means
by, on, or across the land. Since our
company specializes in all facets of the
real estate business, we thought the name
appropriately described what we do.

UMA: What is your target market and who
are your customers?

OVERLAND: Our primary target
markets are manufacturing companies
and businesses that are expanding or
relocating their companies. We also target
landowners who are interested is either
selling or developing land.

UTAHMANUFACTURERS

UMA: What kind of products and
services do you offer that specifically help
manufacturers?

OVERLAND: The Overland Group offers
mainly services to manufacturers. Let me
give you some examples of manufacturing
companies we have helped. One company
had acquired land and was looking for
low interest financing. Through Overland
Capital we arranged for Tax-Exempt Bond
Financing. Another company was growing
at a rate of 40% per year and had outgrown
its present manufacturing facility. It had
tried several times to get local banks to
lend it the money to expand and to buy
additional needed equipment, but none
would provide financial assistance to the
company because of its cash position. It
was spending most of its income to fuel

its phenomenal growth. Overland secured
an SBA (7)(a) loan to provide the company
nearly $700,000 for new equipment and
working capital. Then Overland found a
site to relocate the business and negotiated
a build-to-suit with the landowner.
Overland further negotiated and secured
construction financing and a $2,500,000
SBA 504 loan for the construction of a new
facility and provided a co-guarantor for the
loan. This money is being used to build a
new 40,000 square foot manufacturing
facility which the company will move into
this fall. A third example, is a company
that had outgrown its present facility and
wanted to expand, but keep its present
facility. The company had unsuccessfully
tried to buy adjacent land. Overland
arranged with the adjoining landowner to
do a 1031 Tax-Deferred Exchange. It loaned
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